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Immediate Meaning
The domain tells attorneys what the

product does before the first demo, ad, or

sales call.

Recurring Workflow
Every new matter creates another

opportunity for drafting, storage, revision,

retrieval, and reuse.

LegalTech Platform
A natural foundation for AI-assisted

pleading generation, firm templates,

matter archives, and enterprise licensing.
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THE ASSET
A category-defining name for attorney-controlled AI drafting

P R O D U C T  T H E S I S

From matter facts to attorney-reviewed draft - then stored for the next action.

B R A N D  Q U A L I T I E S

A legal name with software economics.

G O - T O - M A R K E T  A D VA N TA G E

The domain can reduce the amount of explanation required to sell the
product.

A domain that can become a workflow, a database, and a recurring-
revenue platform.

Executive Summary
InitialPleadings.com is unusually direct: it describes the

foundational documents and workflow used to commence

litigation while remaining broad enough to support an entire

legal-document platform.

The strongest commercial concept is not a generic chatbot.

It is a professional system where attorneys supply case

facts, select a document workflow, generate a structured

first draft, review and revise it, then preserve the matter for

later modification or reproduction.

The seller is offering the domain at $250,000 USD.

Why the Name Works

Immediate legal meaning with no invented-brand learning
curve

Exact alignment with a recurring litigation workflow

.COM credibility for professional and enterprise adoption

Broad enough for complaints, petitions, summons
packages, cover sheets, and related initiating documents

Natural expansion path into broader litigation-document
automation

Strong fit for SaaS, API, white-label, or enterprise licensing

Draft Faster
Structured intake can reduce

repetitive assembly of captions, party

information, allegations, requested

relief, and firm-standard language.

Keep Control
The attorney remains responsible for

review, edits, jurisdictional

compliance, factual accuracy, and the

final filing decision.

Build a Matter Vault
Saved copies create ongoing utility:

reopen, modify, reprint, compare

versions, reuse trusted language, and

preserve institutional knowledge.

Authority
Professional terminology that

sounds native to litigation.

Clarity
The product category is

understandable from the

URL itself.

Retention
Saved matters, templates,

and history create reasons to

return.

Expansion
Start with initiating pleadings;

grow into a wider litigation

stack.

Self-Describing
A buyer can market the service with a

URL that already communicates the

category and core use case.

Professional Tone
The name sounds like legal

infrastructure, not a consumer chatbot or

novelty AI application.

Category Memory
If the platform succeeds, the phrase and

the product can become closely

associated in the buyer's market.
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MARKET SCALE
The litigation system is enormous - and document work repeats every day

70M
State-court filings in 2024

National Center for State Courts

5.83M
Average state filings per month, using 70M /

12

Scale indicator - not TAM

98%
Share of U.S. cases handled in state courts

National Center for State Courts

303,563
Federal district-court civil filings in FY2025

U.S. Courts

25,297
Average federal civil filings per month, using

annual total / 12

Scale indicator

1.37M
Lawyers in the United States in 2025

American Bar Association

W H AT  T H E  N U M B E R S  M E A N

Massive procedural volume creates a recurring need for drafting, review,
filing preparation, and document retention.

Important context: The 70M state-court figure includes many case types and is not a direct count of addressable initial-pleading

transactions. The monthly figures are simple annual averages used only to illustrate system scale.

Sources: National Center for State Courts, 2024 state-court filings and state-court share; U.S. Courts, Judicial Business 2025; American Bar Association, 2025

Profile of the Legal Profession; Clio Legal Trends / AI in Law materials.

The Addressable Workflow
Initial pleadings are not identical across courts or case

types. But every litigation system depends on documents

that commence, frame, or support a matter. That creates

repeatable work around intake, party data, allegations,

court-specific formats, verification, exhibits, and attorney

review.

The opportunity is to automate structure and repetition

without pretending the software replaces legal judgment.

AI Adoption Is Already Here
Clio reports that 79% of legal professionals use AI in some

capacity and estimates that 74% of hourly work in legal

practice could be affected by generative-AI automation.

That supports the core thesis behind InitialPleadings.com:

legal buyers are already paying attention to AI-assisted

drafting, review, and workflow automation.

Volume
The legal system produces millions of

filings and procedural events every

month across state and federal courts.

Professional Spend
Lawyers are high-value users whose

time is expensive enough for workflow

efficiency to have material economic

meaning.

Technology Readiness
AI adoption is already widespread,

making document automation an

adjacent behavior rather than a

speculative one.
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THE ATTORNEY ECONOMICS
Time saved on repetitive drafting can be redirected to higher-value legal work

$349
Average U.S. lawyer hourly rate

reported for 2025

Clio

$349
1 attorney hour at the reported

average rate

Illustrative capacity value

$698
2 attorney hours at the reported

average rate

Illustrative capacity value

$1,047
3 attorney hours at the reported

average rate

Illustrative capacity value

W O R K F L O W

The product does not need to practice law. It needs to remove friction from
work attorneys already perform.

W H Y  T I M E  S AV I N G S  M AT T E R

Efficiency can improve capacity even when a firm changes nothing about its
billing model.

Illustrative only: The $349, $698, and $1,047 figures are simple multiples of Clio's reported average hourly rate. They do not predict

actual client savings, billings, realization, or revenue.

INPUT

Matter Facts
Parties, court, claims,
chronology, requested

relief.

SELECT

Document Type
Complaint, petition,
summons set, cover
sheet, related forms.

GENERATE

First Draft
Structured language

assembled from
approved inputs and

templates.

REVIEW

Attorney Edit
Human review, legal
judgment, citations,

facts, and local rules.

EXPORT

Prepare to File
Download or route into

the firm's filing
workflow.

SAVE

Matter Vault
Store versions for

modification,
reproduction, and

reuse.

For the Attorney

Less repetitive drafting and formatting

Faster access to prior approved language

Consistent matter intake and document structure

Version history and saved work product

More time for strategy, client counseling, negotiation, and
advocacy

For the Firm

Firm-standard templates and clause libraries

Reusable work product across teams and offices

Centralized governance and review controls

Better onboarding for associates and staff

Potential flat-fee and value-based service packaging

More Capacity
Recovered drafting time can be

redirected to client strategy, hearings,

depositions, negotiation, and new

matters.

Better Flat Fees
Automation can improve margin on fixed-

fee work when attorneys maintain quality

while reducing repetitive effort.

Faster Response
Shorter drafting cycles can help firms

move from intake to attorney-reviewed

first draft sooner.
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THE PRODUCT PLATFORM
A legal-document engine that becomes more useful with every saved matter

P O T E N T I A L  D O C U M E N T  FA M I L I E S

Start with case-initiation work. Expand only where the workflow supports
professional review.

CATEGORY POTENTIAL WORKFLOWS
COMMERCIAL
VALUE

INITIATION Complaints, petitions, verified pleadings, summons packages, cover sheets, civil
information forms

Core category fit

MATTER SETUP Party profiles, chronologies, issue lists, exhibit indexes, damages summaries, client
intake

Recurring matter
utility

FOLLOW-ON Amended pleadings, notices, routine motions, discovery shells, demand correspondence Expansion revenue

FIRM
KNOWLEDGE

Approved clauses, templates, jurisdiction packs, internal drafting playbooks, reusable fact
patterns

Retention and moat

P L AT F O R M  L AY E R S

A serious legal product can add depth without changing the core domain
promise.

The key asset is not a single generated document. It is the
repeatable system behind the document.

Every stored matter can make the platform more embedded in the firm's daily workflow.

Guided Intake
Jurisdiction, court, parties, causes of

action, dates, damages, relief, factual

narrative, verification requirements,

and attorney-specific instructions.

Draft Engine
Combine structured facts with firm

templates, approved clauses,

formatting rules, and attorney

prompts to create an editable first

draft.

Matter Vault
Preserve generated documents,

metadata, versions, exhibits, and

prior edits for later modification,

reprinting, comparison, and reuse.

Template Library
Firm-approved pleadings and

language by practice area, court,

office, partner, jurisdiction, matter

type, or client program.

Review Controls
Required human review, locked fields,

version comparison, approval

workflows, audit logs, and role-based

permissions.

Integrations
Potential connectors to practice

management, document

management, billing, e-signature,

calendaring, CRM, and filing systems.

Jurisdiction Layer
Court-specific fields, formatting, required

forms, local rules, and review prompts

can be packaged as configurable

modules.

Knowledge Layer
Firm-approved clauses, exemplars,

partner preferences, and prior matters

can support more consistent first drafts.

Governance Layer
Permissions, audit trails, approvals,

retention, and AI policies can make the

platform enterprise-ready.
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THE REVENUE ENGINE
Multiple monetization paths from the same core document workflow

I L L U S T R AT I V E  S U B S C R I P T I O N  E C O N O M I C S

One possible pricing model: $499 per firm per month.
ILLUSTRATIVE FIRM ACCOUNTS MONTHLY SUBSCRIPTION ASSUMPTION ILLUSTRATIVE ARR

500 firms $499 / month $2,994,000

2,000 firms $499 / month $11,976,000

5,000 firms $499 / month $29,940,000

E X PA N S I O N  R E V E N U E

The same customer can support more than one revenue line.

Illustrative only: ARR figures use an assumed $499 monthly subscription and are not forecasts of customer count, pricing, demand, profitability, or future revenue.

Pay Per Matter
Charge by pleading package,

document set, or generation event. A

simple entry point for solos and

occasional litigators.

Firm Subscription
Monthly recurring plans based on

users, matters, AI usage, storage,

template access, or jurisdiction

coverage.

Enterprise License
Private workspaces, SSO, custom

retention, audit controls, templates,

integrations, onboarding, and

negotiated support.

API / Embedded Drafting
Expose document-generation

workflows to practice-management

systems, legal marketplaces, and

other professional platforms.

White Label
License the engine to firms, legal

networks, filing services, publishers,

or technology vendors under their

own brands.

Premium Modules
Storage tiers, jurisdiction packs, firm

analytics, template libraries,

document comparison, custom AI

policies, and admin controls.

Why Recurring Revenue Fits

New matters arrive continuously

Stored work creates account stickiness

Multiple attorneys can use the same firm workspace

Jurisdiction and template libraries support upsells

Professional users can justify meaningful software spend
when time is saved

Why Developers May Care

Clear category and user persona

Structured data and repeat workflows

Expansion into adjacent litigation documents

B2C, B2B, enterprise, API, and licensing options

Potential strategic value to larger legal-software
ecosystems

More Seats
Litigation teams, paralegals, admins, and

multiple offices can increase account

value as adoption broadens.

More Matters
Usage-based plans can scale with

document volume, storage, or AI

consumption as a firm's caseload grows.

More Modules
Jurisdiction packs, analytics, integrations,

custom templates, and governance tools

create natural upsell paths.
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STRATEGIC BUYERS & MOAT
The best buyer can monetize workflow, distribution, or both

P L AT F O R M  M O AT

The domain is scarce. The workflow can become sticky.

W H Y  S T R AT E G I C  B U Y E R S  M AY  PAY  M O R E

A domain can be worth more inside an existing distribution machine than as a
stand-alone registration.

Case-Management Platforms
Add a litigation drafting layer directly inside matter

management, turning stored case data into attorney-

reviewable initiating documents.

Legal AI & Research Vendors
Extend research, drafting, and analysis into a branded

workflow centered on the documents that start cases.

Document Automation Companies
Move from generic forms and templates toward intelligent,

matter-aware generation and persistent attorney

workspaces.

Filing / Litigation Services
Pair document preparation with court filing, service-of-

process, docketing, and case-initiation logistics where

permitted.

Law-Firm Networks
Standardize initial drafting across offices, practice groups,

panels, or franchise-style legal-service models.

Legal Software Consolidators
A memorable category domain can serve as a product line,

acquisition platform, or front door into a broader litigation-

software portfolio.

Saved Matters
Historical documents and matter

metadata create a reason to return

instead of starting over elsewhere.

Firm Templates
Approved language and partner-specific

drafting preferences can become

embedded into the platform.

Jurisdiction Packs
Configured court rules, local formats, and

matter workflows can deepen product

utility over time.

Audit History
Versioning, approvals, and change logs

support professional governance and

defensibility.

Integrations
Connections to firm systems increase

switching friction and expand the value of

each account.

Brand Ownership
InitialPleadings.com is a descriptive

commercial asset that a competitor

cannot duplicate exactly.

Cross-Sell
An incumbent can introduce the product

to customers it already serves instead of

building demand from zero.

Product Line
The name can become a distinct

litigation-drafting product inside a larger

legal-software suite.

Defensive Ownership
Acquiring the defining .COM also

prevents a competitor from using the

same category language as its flagship

brand.
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2026 .COM MARKET
Historic headline transactions show the extraordinary ceiling of premium .COM ownership

$70M
AI.com - largest publicly reported 2026 domain
sale
DNJournal YTD chart

9 / 10
Nine of the overall Top 10 reported 2026 sales
are .COM names
All extensions combined

$500K
Price of the joint 10th .COM tier in the current
2026 ranking
420.com / Bar.com / Pub.com

RANK DOMAIN REPORTED PRICE REPORTED SOURCE / VENUE

1 AI.com $70,000,000 GetYourDomain.com / DomainAssets

2 Club.com $10,000,000 ATM Holdings / Hilco Digital

3 Green.com $7,500,000 ATM Holdings; original source George Kirikos

4 NAS.com $1,250,000 Lumis

5 Midnight.com $1,150,000 Sedo

6 HighLevel.com $1,000,000 Private sale

7 Derm.com $825,000 QEIP.com

8 Twig.com $695,000 Apex Moon

9 TXT.com $502,250 Fruits.co

10 420.com / Bar.com / Pub.com $500,000 each Joint 10th .COM price rank

The Signal
Large strategic prices remain possible when
a .COM is short, meaningful, memorable,
category-defining, or uniquely useful to an end
user.

The Pattern
The leaders are not interchangeable comps.
They demonstrate that premium .COM ownership
can carry enterprise-level strategic value.

For InitialPleadings.com
This is headline market context - not a direct
appraisal. The relevant pricing discussion for this
asset is the $250,000 tier shown on the next
page.

EIGHT-FIGURE .COM

AI.com / Club.com
The rarest level: globally meaningful
names with extraordinary strategic
demand.

SEVEN-FIGURE .COM

$1M - $7.5M
Green.com, NAS.com, Midnight.com
and HighLevel.com show continued
seven-figure depth.

UPPER SIX F IGURES

$500K - $825K
Derm.com, Twig.com, TXT.com and
the $500K trio define the next
headline band.

RELEVANT TO THIS ASSET

$250K Tier
InitialPleadings.com is offered below
the headline Top-10 .COM band; the
next page shows the exact
neighborhood.

What the 2026 leaders demonstrate
Premium .COM ownership still carries strategic weight when the name is scarce,
commercial, memorable, and capable of becoming the front door to a meaningful
business.

What they do not demonstrate
They do not automatically value InitialPleadings.com. The defensible sales case
is its own product fit plus its verified placement inside the live $250K .COM
market.

Source: DNJournal 2026 YTD Top 100 Domain Sales Chart, current chart reporting the year's leaders through August 9, 2026. The .COM ranking above filters the published all-
extension chart to .COM transactions; ties share the same price rank.
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WHERE $250,000 SITS
The asking price occupies a specific, verifiable upper-six-figure .COM tier

17
Reported 2026 .COM sales above $250,000
Filtered from DNJournal's all-extension YTD chart

2
Reported .COM sales at exactly $250,000
Folk.com and PrivateLLM.com

$249K
Next reported .COM sale immediately below the
threshold
Agon.com

DOMAIN PRICE STATUS / VENUE

INITIALPLEADINGS.COM $250,000 ASK Asking price - not a reported sale

Folk.com $250,000 Private sale

PrivateLLM.com $250,000 Afternic

Agon.com $249,000 Atom.com

SuperApp.com $200,000 Sedo

Crude.com $200,000 Legal Brand Marketing

TII.com $170,000 DomainBooth / Atom.com

NGBet.com $158,000 Sedo

MindMesh.com $150,000 Spaceship

AgenticIntelligence.com $150,000 Afternic

HoneyPot.com $150,000 Sedo

YAL.com $139,000 Sedo

INO.com $130,000 QEIP.com

Amnesia.com $130,000 K-Ventures / Atom.com

Correct Placement
$250,000 is the threshold itself, not the sub-
$250K zone. Two reported 2026 .COM sales
already sit at exactly this price.

If It Sold at Ask
A $250,000 sale would join Folk.com and
PrivateLLM.com at the same reported .COM
price level, below KBF.com at $260K and above
Agon.com at $249K.

The Sales Story
The strongest positioning is not "Top 10." It is a
category-descriptive LegalTech .COM offered at
a live upper-six-figure market tier.

KBF.com

$260K
reported sale

InitialPleadings.com

$250K
ASK

Folk.com

$250K
reported sale

PrivateLLM.com

$250K
reported sale

Agon.com

$249K
reported sale

SuperApp.com

$200K
reported sale

Why the $250K argument is commercially coherent
The buyer is not purchasing a random string. The domain names the product
category, supports a LegalTech software identity, and can become the permanent
address for recurring attorney workflow.

The strategic acquisition logic
For an incumbent legal-software buyer, $250K can also buy speed to market,
defensive category ownership, a memorable product line, and the option to
monetize existing distribution.

Methodology: DNJournal's current 2026 YTD all-extension chart was filtered to .COM sales. Counting those entries produces 17 reported .COM transactions above $250,000
and two at exactly $250,000. This calculation is market context, not an appraisal or forecast.
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RISK, ETHICS & NEXT STEPS
Build the efficiency layer without weakening professional responsibility

A C Q U I S I T I O N  P R O C E S S

A premium digital asset should transfer through a premium process.

A S K I N G  P R I C E

$250,000
W H AT  T H E  B U Y E R  A C Q U I R E S

InitialPleadings.com - a premium .COM
category asset with immediate LegalTech
positioning.

N E X T  S T E P

Secure acquisition inquiry

InitialPleadings.com

Own the category name before someone else builds the attorney
workflow around it.

The domain is scarce. The litigation need is recurring. The platform can be built once and used matter after matter.

Selected sources: NCSC court-filing data; U.S. Courts Judicial Business 2025; ABA 2025 Profile of the Legal Profession; Clio Legal Trends / lawyer rate and AI

materials; ABA Formal Opinion 512 guidance on generative AI.

Professional Safeguards

Attorney review and approval before filing

Clear limits on AI-generated factual and legal assertions

Confidentiality, data handling, and vendor due diligence

Role-based access, encryption, audit logs, and retention
controls

Jurisdiction-specific configuration and local-rule review

No implication that software replaces counsel or creates an
attorney-client relationship

ABA Formal Opinion 512
The ABA's 2024 guidance on generative AI emphasizes

lawyers' continuing duties involving competence,

confidentiality, communication, candor, supervision, and

reasonable fees.

That is commercially important: InitialPleadings.com can be

positioned as attorney-controlled drafting infrastructure,

not autonomous legal advice.

INQUIRE

Buyer Contact
Confirm interest and
transaction scope.

AGREE

Price & Terms
Document purchase terms

and timeline.

ESCROW

Secure Funds
Use a mutually accepted

neutral provider.

TRANSFER

Domain Control
Move the domain to the

buyer's registrar account.

VERIFY

Complete
Confirm control and release

funds per escrow
instructions.
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THE 60-SECOND CASE
If you read only one page, read this one

T H E  A S S E T

INITIALPLEADINGS.COM
A 2013-registered, category-descriptive .COM for an attorney-controlled AI platform that

can generate, save, revise, reproduce, and standardize the documents that begin

litigation workflows.

A S K I N G  P R I C E

$250,000
Premium .COM domain acquisition

70M
2024 state-court filings - system scale

indicator

1.37M
U.S. lawyers reported for 2025

$349/hr
Published average U.S. lawyer hourly rate

$250K
Live 2026 .COM tier with two reported

sales

Own the category name before someone else builds the workflow around it.
Immediate meaning. Recurring professional need. Software economics. Persistent matter data. Premium .COM control.

$250,000

Why this name?

It describes the exact moment in the legal workflow

where the product creates value.

Why this business?

Recurring matters + expensive attorney time + reusable

software + persistent data.

Why own it?

One buyer gets the defining .COM. Everyone else has to

brand around it.

Core sources: NCSC; U.S. Courts Judicial Business 2025; ABA 2025 Profile of the Legal Profession; Clio legal-industry data; ABA Formal Opinion 512; DNJournal 2026 YTD
Domain Sales Chart. Market and revenue figures are contextual or illustrative, not forecasts.

PROBLEM

Expensive professional time is spent rebuilding
structured documents.
Initial pleadings require recurring intake, captions, parties, allegations,
claims, forms, exhibits, formatting, and review.

PRODUCT

Matter facts -> AI-assisted draft -> attorney review ->
archive.
Save versions on the server for modification, reprinting, reuse, firm
templates, jurisdiction packs, and audit history.

USER VALUE

Give lawyers time back without removing lawyer
control.
Faster first drafts, consistent structure, reusable work product, matter
history, and more attorney capacity for strategy and advocacy.

REVENUE

One workflow supports multiple recurring revenue
models.
Pay per matter, monthly subscriptions, seats, AI usage, storage, enterprise
licenses, API access, jurisdiction modules, and white label.

MOAT

The more a firm stores, configures, and integrates, the
harder the platform is to replace.
Saved matters, approved templates, jurisdiction libraries, version history,
permissions, and integrations create embedded workflow value.

STRATEGIC BUYERS

The best acquirer already owns legal distribution or
workflow.
Case-management vendors, legal-AI companies, document automation
platforms, filing services, law-firm networks, and legal-software
consolidators.

MARKET POSIT ION

$250K sits at a real upper-six-figure 2026 .COM price
tier.
17 reported .COM sales are above $250K, two are exactly $250K, and
Agon.com is immediately below at $249K.

PROFESSIONAL GUARDRAILS

AI accelerates the workflow; attorneys retain judgment
and responsibility.
Human review, confidentiality, security, local-rule configuration, permissions,
audit trails, and clear limits on generated content.
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